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STEP BY STEP...
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Have your loan preapproval in place
Knowing how much you have for a deposit 
and how much you can borrow gives you the 
confi dence to make a calculated off er on your 
property of choice. 

Choose the right home in the right 
location
Research your chosen suburb by checking all 
advertised listings in newspapers, the internet 
and real estate agents. Make sure that you 
know the price of recently sold comparable 
properties. By visiting open houses and 
attending auctions you will be more informed 
of the realistic value of a property. Does the 
property fi t your family’s growing needs?

Make an off er
For properties sold by private treaty you will 
need to make an off er to the listing real estate 
agent. Obtain a copy of the contract for sale 
and organise for your conveyancer/legal 
representative to check it.

Properties being auctioned are frequently 
open to off ers prior to the auction date. 
However, if sold at auction you will usually be 
required to pay a deposit of 10% immediately. 
The contract for an auctioned property is 
unconditional and no cooling off  period 
applies. If bidding at an auction, make sure 
that your conveyancer/legal representative 
has checked the contract and organised pest 
and building inspections before you bid.

Appoint your conveyancer/legal 
representative
The real estate agent will provide a copy of the 
contract for sale which should then be given 
to your conveyancer/legal representative for 
advice and checking. The conveyancer/legal 

representative will advise you of your cooling 
off  rights (which vary from state to state). Once 
the contract has been signed by both parties, 
the contracts are legally binding. The contract 
will indicate when the deposit will have to 
be paid. If no pest and building inspections 
have been carried out, it is advisable that 
they are ordered by the conveyancer/legal 
representative. 

Arrange fi nal loan approval
We will organise for loan documents for the 
balance of the purchase price to be prepared 
and signed by you.

Organise your insurances 
Your lender will require you to organise 
building insurance.

Other insurances to consider are mortgage 
protection insurance, lender’s mortgage 
insurance, life, TPD, income protection and 
home and contents for your new home. Ask us 
for an explanation of these insurances.

Perform a fi nal inspection
Arrange for a fi nal inspection (just prior to 
settlement date) with the real estate agent. 
Check for all inclusions in the contract for sale 
and that they are in working order. Check 
light switches, power points, air conditioners, 
exhaust fans, hot water, swimming pool 
equipment and security system and request 
copies of all manuals for stove, dishwaters etc.
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8Conveyancer/legal representative to 
organise settlement
Your conveyancer/legal representative will 
attend to settlement. This is the day that the 
balance of the purchase price is paid to the 
vendor. Stamp duty and lender’s mortgage 
insurance (if applicable) will also have to 
be paid. You can collect the keys from the 
real estate agent once settlement has been 
advised.

If something goes wrong
If you have signed a contract to buy a house 
it may be a costly exercise to withdraw even 
if you have not reached settlement. If the 
cooling off  period has passed, the contract is 
binding. If you wish to get out of the contract 
you may be liable to pay compensation to the 
vendor. The amount will depend on the loss 
suff ered by the vendor and is usually based on 
the amount it would take to resell the house 
including any loss on the subsequent sale. 
Read your contract carefully to be aware of the 
consequences of defaulting on the contract. 
If you do not wish to proceed with a contract, 
seek independent legal advice as soon as 
possible.
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TIPS & TRICKS...



27

Make extra repayments
The most common mortgages for home 
buyers require you to pay principal and 
interest. On a typical mortgage, any extra 
payments you make in the first five to eight 
years (when most of your repayments are 
primarily paying off the interest) are especially 
good at cutting your interest bill and 
shortening the life of your loan. Make extra 
payments as early as you can because these 
loans are interest heavy up front and the faster 
you repay the better.

Consider making repayments on a weekly or 
fortnightly basis to reduce interest and the 
term of a loan.

Mortgage offset account
A mortgage offset account can save interest 
on your loan. Your mortgage is linked to a 
savings account into which your salary and 
other cash can be deposited and from which 
you withdraw to pay bills, credit cards etc 
when these debts become due. For the period 
of time your money sits in this account, it is 
‘offset’ against your loan and so reduces your 
interest bill.

Make an annual lump sum payment
Use your tax refund or a windfall, such as 
an inheritance or work bonus, and apply 
it directly to your principal. Check your 
mortgage documents to find out how often 
you can prepay and in what amount. 

 
 
 
 
 
 

Prepay a little every month
Get a copy of your loan amortisation schedule 
which will show the breakdown of interest 
and principal. If you’re making a payment for 
November, for example, look at the next line 
down on the principal reduction line and you 
will see that the principal reduction for the 
next month, December, is say $24. Making 
that $24 payment early means that your ‘true’ 
mortgage balance is one payment less after 
the principal is prepaid. So in essence, you’d be 
making an extra payment each year. 

Redraw facility
A redraw facility allows you to make extra 
payments and then withdraw them if you 
need them. You can only redraw the additional 
payments you make, and sometimes this type 
of loan may attract higher costs for this extra 
benefit.

A redraw facility means you can put all 
your ‘rainy day’ money in your mortgage 
knowing you can get it out again if needed. 
You can also use it to save money for a specific 
purpose such as a car. Competitively priced 
loans with redraw facilities are increasingly 
common, but you may still end up paying 
more.

Redraw facilities often charge a fee for each 
withdrawal, set a minimum amount for each 
redraw and may limit the number of redraws 
per year. Consider how often you are likely to 
‘redraw’ your money before deciding whether 
this feature suits you.

Using the redraw facility may impact on the 
tax deductibility of your loan. Please discuss 
this option with us, your mortgage specialist, 
and your accountant.

 

TIPS FOR REPAYING YOUR MORTGAGE SOONER
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If interest rates drop 
If you have a variable home loan and the 
interest rate drops, we recommend you 
continue to pay the loan at the higher rate. 

Stay informed
Once you have a mortgage, aside from 
making the payments, it’s easy to forget 
about it altogether. But staying up to date on 
interest rates and new products could save 
you money.  

We recommend that you review your 
mortgage requirements with us on an annual 
basis. You may want us to shop for a new 
product that better suits your needs.

Make extra payments as early 
as you can because loans are 
interest heavy up front and the 
faster you repay the better.
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Disclaimer: The advice contained in this booklet has been prepared without consideration of your objectives, fi nancial situation, personal 
circumstances or individual needs. Whilst care has been taken to ensure the accuracy of the information contained in this booklet, it neither 
represents nor is intended to be legal or taxation advice. Please consider the appropriateness of this information before acting on any advice 
from this booklet. Eversharp Financial Services aims to understand your circumstances and requirements to provide you with a loan and other 
products that are not unsuitable to your needs. This booklet is subject to copyright and must not be reproduced in any format without the 
express permission of its author. All information is current at time of creation. 2nd Edition July 2012 ©.

OUR COMMITMENT TO YOU
We understand that your fi rst home loan will not necessarily be your last. 

We are your ‘ally’ through the maze of borrowing options and the buying process. By using our 
services, you will have a specialist dedicated to looking after your interests. Mortgage brokers 
also give you exposure to lenders that you might not be aware of and our experience saves you 
time and money. 

As 

• your personal and life circumstances change, 

• your employment situation diff ers, 

• interest rates move, 

• lender product off erings change, or 

• the economy turns 

there will always be an ongoing requirement for you to revisit your fi nance choices. 

We recommend that you have regular fi nance audits with us to ensure you are always in an 
appropriate loan product for your circumstances. 

Also, as your property increases in value, so too does the equity in your home. Using this equity 
wisely for investment purposes and future planning can ensure some peace of mind for your 
longer term fi nancial security. 

Planning your future investment property portfolio and other wealth strategies starts from your 
very fi rst loan. 

Ask us for a copy of our booklet: The Property Investment  Essentials - Everything you need to 
know when buying and fi nancing your investment property. 

When we help with your fi rst home loan, we consider you to be a client for life. We will look after 
your initial needs and also consider your future needs. We want you to be confi dent that you are 
working with someone who has your best interests in mind now and in the long term.
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T: 1300 299 486
E: sharlened@eversharpfinance.com.au
http://www.eversharpfinance.com/
AUSTRALIAN CREDIT LICENSE #395092  
ABN 43 878 796 148


